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640 Cala Lilly Lane
Wake Forest, NC 27587
Phone: (704) 804-0395
Email: darrinpikarsky@gmail.com

Licensed experienced and driven New Home Sales Consultant/Manager, with a proven track record of providing superior customer service to home buyers with excellent customer satisfaction rates. Bringing forth a commitment to success, increasing sales rates & gross margin. Adept in all Real Estate procedures and committed to building and fostering positive relationships with clients and industry members.

CAREER SUMMARY :
· New Home Sales: 13 years
· State Licensed Realtor: 7 Years
· Banking: 9 Years
· Sales: 30 years
· Management: 4+ years
· Community Organizer: 7 years
· Mortgage Experience: 5 years				
· Over 1,000 Events Created, Organized, Promoted & Executed 	
	
BUSINESS EXPERIENCE: 
· Americana Pro – Hot Wheels Car Care Products, Raleigh, NC         Regional Vice President  2017 to Present
· Developed and grew new business for Hot Wheels Car Care Products for SE Region  
· Trained distributor sales teams through in person demonstrations and classroom presentations
· Represented Hot Wheels Car Care brand nationally at NHRA drag races, various industry trade shows and The Hot Wheels Legends Tour
· Created, implemented and improved production methods

· DR Horton, FL/NC       New Home Consultant  2009-2011 & 2015-2017
· "09-'11 Charlotte, NC. / '15-'17 Ft. Lauderdale, FL & Raleigh, NC
· Launch & Developed new communities in Lake Worth, FL, also Wilson & Rocky Mount, NC
· Marketed community to local agents & brokers through monthly events and office visits
· Created MLS listings and marketing flyers promoting current inventory 
· Guided clients through home buying process, helping them to comfortably and confidently purchase the home of their choice.
· Consistently converted prospective buyers into customers surpassing expectations of gross margin


· Standard Pacific Homes, Raleigh, NC      New Home Consultant 2013 to 2015
· Exceeded community sales goal from 2 to 4.5 average per month
· Marketed community to local agents & brokers through monthly events and office visits
· Created MLS listings and marketing flyers promoting current inventory 
· Guided clients through home buying process, helping them to comfortably and confidently purchase the home of their choice.
· Award winner for highest community gross profit margin

Previous Experience Summary
· Wells Fargo Home Mortgage, Charlotte, NC:  Home Mortgage Consultant  2011 to 2014
· KB HOME, Charlotte, NC: Offsite Sales Manager /Sales Representative - New Homes  2004 to 2008 
· Bank of America, Charlotte, NC & Ft Lauderdale, FL: Officer - Technology and Operations  1997 to 2003					
Education
S.U.N.Y. Onondaga: Syracuse, NY 1986 - 1988 	
Business Administration 
Personal and business references available on request.
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